AR
£

Ly

gl

The Augmented

Canvas

| everaging AR & VR for
Sales Enablement

[ —

L1
A

Executive Briefing:
ROI, Deployment,

and the Future of

Immersive Selling




Baseline Definition

Sales enablement
l histarically provided

X2 resources at the right time.
_Ij AR and VR dissolve The new mandate is

o these constraints, providing experiences at

allowing prospects to MRS

interact, observe, and

customize in real-time.

Abstract Descriptions
& Physical Constraints

-

Traditional tools force
clients to bear the
burden of imagination,
struggling to grasp
scale, functionality,
and user experience.

The Experiential
Gap Bypassed

[
Tangible Understanding
& Real-Time Interaction
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Augmented Reality (AR)

The Environment:

Core Value:

Ideal Use Cases:

Hardware Barrier:

The Client’s Physical Space. ® The Environment:

Contextual fit, visualization, and zero ® Core Value:
physical transport costs.

Retail furniture, physical hardware, = |deal Use Cases:
custom architectural layouts.

Low (Mobile-first solutions). ® Hardware Barrier:

4 un N
Highest impact industries: Manufacturing, |

Virtual Reality (VR)

A Completely Simulated 3D Space.

Complete immersion, complex narrative
storytelling, interactive journeys.

Pharmaceutical drug mechanisms, large-
scale industrial machinery, aerospace.

High (Dedicated headsets required).

l Real Estate, Automotive, and Healthcare. J
[ B | -$-
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The Augmented Canvas

VR Hands-on

Interactive Explorations:
Reps virtually
disassemble/reassemble
complex products and trace
internal mechanisms to
transform abstract
concepts into tangible
understanding.

Simulate
Environments
Replicate challenging client

personalities and
high-stakes environments.

Practice
Pitches

Pitch, handle objections,
and negotiate.

4l

Accelerate
Mastery

; Learn from
~. immediate feedback
‘¢, and refine the
L+ approach.

'®

Fail Safely N

Make mistakes without .
real-world e
CONSeguUences or ",
lost revenue. A

AR Overlays

Accelerated Acquisition:

Project instant
specifications, benefits,
and common customer
queries directly onto
physical products during
training.
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Real-Time Co-Creation

Ditch the one-size-fits-all
presentation. Project custom
designs into a client's environment
and render changes in real-time to
foster deep ownership.

Shared Virtual Collaboration

Conduct sales meetings in virtual
showrooms. Erase physical distance
by enabling geographically dispersed
clients to actively participate in the
solution-finding process.

Immersive Brand Storytelling

Transport clients to manufacturing
facilities or guide them through real-
world impact scenarios. Forge powerful
emotional connections that flat
marketing brochures cannot match.
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Executive ROIl Dashboard
A

Data indicates strong
positive customer reception;
immersive tech increases
purchase confidence by

+1 0_20% lx__._uwfdiﬂisualizingutitiL

Sales Conversion Rate

(Attributed to AR/VR-enabled training and demos)

85%

Engagement Lift

(During sales rep
training sessions)

. ﬂ_ 50+

Customer Interaction
Scenarios simulated
per program.

-30-40%
Training Time
Reduction

(Accelerated learning
curves)

-25-35%
Cost Savings

(Reduction in travel and
physical material costs)

75-90%

Knowledge Retention

(Compared to 50-60% via
traditional methods)

+40%

Sales Rep Confidence
post-training.
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Predictive
Analytics & Al

Intelligently anticipating
buyer needs, discerning
emotional cues, and
dynamically generating
bespoke solutions.

Immersive Tech
(AR/VR)

Continuous hardware
iInnovation (lighter headsets,

haptics, passthrough)

rendering solutions in
high-fidelity 3D.

‘\.l..-"

The Metaverse
Ecosystem

Persistent, interconnected virtual
environments dismantling
geographical barriers for global
collaboration.

-3

Hyper-Personalized
Collaborative Selling

The future of sales enablement is
moving beyond offering options to
proactively generating shared, intelligent
realities. Our investment today
future-proofs the sales ecosystem

of tomorrow.
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